FLOW EZY FILTERS - FILTER CART
PORTABLE FILTER & OIL TRANSFER SYSTEM
Filter carts are widely used for a number of diﬀerent opera ons.
 Filtering new fluids before introducing them into the system
 Recondi oning fluids that are already in use in the system
 Cleaning up contaminated oils
 Removing water from oils (with op onal water removal filter)
 Filtering out system oil resul ng from a failure of a system component
 General maintenance of a system to keep it running at peak eﬃciency
Filter carts are a cost‐eﬀec ve way to extend lubricant life while contribu ng
to a best prac ce lubrica on program. A er all, clean fluids make happy ma‐
chines!
Whether you choose the basic filter cart (shown on the right above) or the customizable filter cart (shown on the le above), your
equipment will be happy you are allowing them to run at peak eﬃciency. Let’s take a look at both filter cart types….
BASIC FILTER CART

CUSTOMIZABLE FILTER CART



5 or 10 gpm pump and motor assembly



5, 10, or 20 gpm pump and motor assembly



25 and 10 micron w/ cellulose media spin‐ons
(op onal 3rd stage, 3 micron water removal spin‐
on)



Various voltage selec ons



Various connector op ons



1, 3, 6, 12, or 25 micron microglass media double length
spin‐ons



Filter by‐pass op on



Sample port op ons



System relief valve op on



Wand connec ons

ALL FILTER CARTS ARE MADE IN THE USA!

SPECIAL NOTE TO FLOW EZY DISTRIBUTORS!
Are you looking for ways to increase revenue? Are you looking for addi onal ways to service your customers? There are two ways
you can do this while at the same me enhancing your credibility in the eyes of your customer. You would really be showing them
you care about their business.
1.

You can purchase a filter cart to service your customers. By oﬀering to visit your customers’ plants or shops to filter their oil in
their equipment to keep it clean and flowing eﬃciently, they don’t have to worry about their equipment and it’s components.
You fill a need for your customer and merely invoice them for your labor and the filters. In a ma er of a few visits, the filter
cart has paid for itself.

2.

You can purchase a filter cart, keep it on hand, and rent it out to your customers. Your customer will appreciate that you have
this type of equipment on hand to rent so they don’t have to purchase it. You charge them a rental fee, per/day or per/week,
or whatever arrangement you want, plus the addi onal filters.

It’s all about building rela onships. This is a win‐win situa on for you and your customer. It will put you one step ahead of the
compe on……..and if you need literature to hand out to your customer, just let us know. We’ll even provide you with a copy.
FLOW EZY FILTERS, PO Box 1749, Ann Arbor, MI 48106
Phone: (800) 237‐1165 or (734) 665‐8777; fax: (800) 252‐1730 or (734) 665‐4332
E‐mail: flowezy@flowezyfilters.com; website: www.flowezyfilters.com

